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The operating revenue of Canadian wholesalers increased 9.0% in 2018, reaching an all-time high of $1.1 trillion.
The increase was led by the petroleum products subsector, but seven of the eight other subsectors also saw
increases in revenues. Excluding petroleum products, operating revenues increased 5.3% compared with 2017.

Overall, the operating profits of wholesalers as a percentage of total operating revenue increased from 4.9%
in 2017 to 5.2% in 2018, as revenue growth exceeded growth in total operating expenses.

The cost of goods sold, which represents the cost of acquiring goods for resale, increased 9.2% to $932.8 billion
in 2018. This was driven by growth in the cost of goods sold in the petroleum subsector, which rose 19.8%
from 2017 levels to $287.6 billion in 2018. Over this period, the Raw Materials Price Index for conventional crude oil
rose 20.5%.

Total operating expenses, which include labour remuneration, were up 5.1% to $128.5 billion. Total operating
expenses were up in all subsectors except farm products, where they were down 0.6% to $2.3 billion.

Gross margins for wholesalers (the difference between total operating revenue and the cost of goods sold,
expressed as a percentage of total operating revenue) decreased slightly from 16.8% in 2017 to 16.7% in 2018 as
the growth of the cost of goods sold slightly outpaced the growth in revenue.

Wholesale revenues up in all but one subsector

The largest increase in operating revenue was observed in the petroleum products subsector, up 20.6% to
$301.8 billion in 2018 mainly because of higher oil prices. This is the highest operating revenue in this subsector
since 2014.

In 2018, wholesalers of petroleum products accounted for the largest proportion of operating revenue (27.0%) in the
wholesale trade sector, up from 24.4% in 2017.

In dollar terms, the second largest increase in revenue was observed in the machinery, equipment and supplies
subsector, up 8.4% to $161.7 billion in 2018. All four industries in this subsector recorded increases in operating
revenue, led by the construction, forestry, mining, and industrial machinery, equipment and supplies industry, which
saw its revenues increase 13.7% to $53.0 billion. The other machinery, equipment and supplies merchant
wholesalers industry also contributed significantly, with revenues increasing 13.5% to $39.7 billion in 2018.

The only subsector to see its operating revenues decline was the motor vehicle and motor vehicle parts and
accessories subsector, which recorded a decline of 0.8% to $129.8 billion. The decline in this subsector was
attributable to the motor vehicle industry, which saw its revenues decrease by 1.8% to $101.7 billion. This decline
was partly offset by growth in the new and used motor vehicle parts and accessories merchant wholesalers
industries.

Gross margins of wholesalers fall

Expressed as a percentage of total operating revenue, gross margins fell from 16.8% in 2017 to 16.7% in 2018.
Lower gross margins were reported by four of the nine subsectors.

Gross margins varied widely among the subsectors, depending on the cost structure of the different types of
wholesalers. Among wholesale merchants, the lowest gross margin was posted by wholesalers of petroleum
products (4.7%). The highest margin was in the machinery, equipment and supplies subsector (26.7%), followed by
the personal and household goods subsector (25.1% in 2018, up from 24.8% in 2017).
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Operating profits increase

In 2018, six of the nine subsectors posted annual increases in their operating profits as a percentage of total
operating revenue. Overall, operating profits increased to 5.2% from 4.9%.

Among wholesale merchants, motor vehicle and parts wholesalers posted the largest increase in operating profits,
increasing from 4.8% in 2017 to 5.7% in 2018, as the cost of goods sold declined faster than total operating
revenue.

Wholesale revenue up in most provinces

In 2018, 7 of the 10 provinces and all three territories reported higher wholesale operating revenue compared
with 2017. Overall, operating revenue in Canada increased by $92.6 billion in 2018. Growth was driven primarily by
the two provinces that account for the greatest share of wholesale trade at the national level; operating revenue
was up $39.6 billion in Alberta and increased $21.4 billion in Ontario.

Overall, wholesale operating revenue in Ontario remained higher than in Alberta, increasing 5.3% to $422.3 billion,
as all but one subsector posted increases from 2017 to 2018. The only decline in Ontario was observed in the
motor vehicle and motor vehicle parts and accessories merchant wholesalers subsector, which posted a 3.3%
decline in operating revenue.

Operating profits in Ontario came in at 6.3% in 2018, up slightly from 6.1% in 2017. The cost of goods sold by
wholesalers in Ontario increased by 5.0% from 2017 to $333.7 billion in 2018. Meanwhile, total operating expenses
for Ontario wholesalers were up 5.3% annually to $61.9 billion in 2018.

In 2018, wholesalers in Alberta reported a 14.5% annual increase in operating revenue to $312.4 billion. The
increase was mainly attributable to the petroleum products subsector (+18.6%), which accounted for over 70% of
wholesalers' operating revenue in the province. Eight of the nine wholesale subsectors in Alberta saw their
revenues increase in 2018. The second largest wholesale subsector in Alberta was machinery, equipment and
supplies, which posted an 8.1% increase in operating revenue, led by an 11.6% increase in the construction,
forestry, mining, and industrial machinery, equipment and supplies industry.

Operating profits in Alberta came in at 4.7% in 2018, up from 3.8% in 2017. This was driven primarily by an
increase in the operating profits of Alberta's petroleum products wholesalers, which increased from 2.6%
in 2017 to 3.9% in 2018. The cost of goods sold by wholesalers in Alberta increased by 14.0% from 2017 to
$280.5 billion in 2018. Meanwhile, total operating expenses for Alberta wholesalers were up 4.4% annually to
$17.3 billion in 2018.

Wholesalers in Quebec posted the third highest provincial total operating revenue at $163.8 billion in 2018, up from
$153.5 billion in 2017. Seven of the nine wholesale subsectors in Quebec posted higher operating revenues
in 2018, led by petroleum products wholesalers, whose revenues increased 19.1% compared with 2017.

Operating profits in Quebec came in at 5.0% in 2018, unchanged from 2017. The cost of goods sold by wholesalers
in Quebec increased by 6.9% from 2017 to $130.1 billion in 2018. Meanwhile, total operating expenses for Quebec
wholesalers were up 5.8% annually to $25.6 billion in 2018.

Wholesale trade commodities

Wholesalers across Canada buy and sell a wide variety of commodities, ranging from petroleum products, motor
vehicles, pharmaceuticals, wood products and clothing to a large selection of food products.

The Annual Wholesale Trade Survey measures the sales and costs of goods sold for these and other products,
classifying them according to the North American Product Classification System (NAPCS).
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In 2018, Canadian wholesalers sold over $1.0 trillion worth of commodities. Compared with 2017, sales—including
wholesale trade commissions—increased 8.5%, driven primarily by increases in sales of petroleum and petroleum
products. Excluding petroleum and petroleum products, total sales of wholesale commodities increased 5.4%
in 2018 compared with 2017, while the cost of goods sold increased by 5.6%. Higher sales and cost of goods sold
were seen in more than half of the commodity subclasses in 2018 compared with 2017.

In dollar terms, petroleum and petroleum products led the way in the growth of both sales and cost of goods sold.
Sales increased $44.8 billion to $293.1 billion in 2018, while the cost of goods sold increased $44.0 billion to
$283.6 billion.

The top five commodity subclasses accounted for 48.7% of all sales—including wholesale trade
commissions—in 2018, up from a 47.8% share in 2017. This was driven primarily by growth in petroleum and
petroleum products, which saw their share of total sales, including wholesale trade commissions, increase
from 24.7% in 2017 to 26.9% in 2018.

In 2018, the second largest commodity subclass in dollar terms was automobiles, light trucks and vans,
representing a 7.1% share of total wholesale sales—including wholesale trade commissions—down from 8.6%
in 2017. Sales in this subclass declined by $8.8 billion in 2018 compared with 2017.
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Table 1
Wholesale trade financial estimates, provinces and territories
  Total operating revenue Cost of goods sold Total operating expenses

2017 2018 2017 2018 2017 2018

    millions of dollars

Canada 1,026,690 1,119,327 854,592 932,796 122,182 128,469
Newfoundland and Labrador 6,242 5,556 5,047 4,446 816 762
Prince Edward Island 1,788 1,392 1,570 1,174 178 179
Nova Scotia 13,522 12,643 11,568 10,571 1,625 1,608
New Brunswick 31,686 39,820 30,078 38,048 1,322 1,412
Quebec 153,453 163,817 121,676 130,071 24,175 25,580
Ontario 400,911 422,286 317,900 333,679 58,753 61,875
Manitoba 30,519 33,878 26,232 29,299 3,181 3,250
Saskatchewan 36,998 38,785 31,859 33,433 3,591 3,718
Alberta 272,853 312,410 246,071 280,504 16,543 17,274
British Columbia 77,576 87,285 61,744 70,363 11,855 12,672
Yukon 310 412 249 334 38 46
Northwest Territories 625 630 440 512 85 69
Nunavut 207 412 157 363 20 22

Source(s): Table 20-10-0077-01.

Table 2
Wholesale trade financial estimates, by North American Industry Classification System category
  Total operating revenue Cost of goods sold Total operating expenses

2017 2018 2017 2018 2017 2018

    millions of dollars

Wholesale trade  1,026,690 1,119,327 854,592 932,796 122,182 128,469
Farm product merchant

wholesalers   41,719 42,916 38,192 39,456 2,272 2,259
Petroleum and petroleum products

merchant wholesalers  250,297 301,772 240,186 287,622 4,423 4,830
Food, beverage and tobacco

merchant wholesalers  139,824 143,051 114,400 117,470 17,942 18,006
Personal and household goods

merchant wholesalers  109,174 114,631 82,066 85,807 20,684 21,703
Motor vehicle and motor vehicle

parts and accessories merchant
wholesalers   130,843 129,835 112,862 110,742 11,657 11,681

Building material and supplies
merchant wholesalers  99,011 110,986 77,196 86,940 16,788 18,291

Machinery, equipment and supplies
merchant wholesalers 149,217 161,747 109,691 118,525 29,225 31,520

Miscellaneous merchant
wholesalers  92,291 98,872 72,244 77,024 14,384 15,222

Business-to-business electronic
markets, and agents and brokers  14,314 15,517 7,756 9,210 4,807 4,958

Source(s): Table 20-10-0077-01.

https://www150.statcan.gc.ca/t1/tbl1/en/tv.action?pid=2010007701
https://www150.statcan.gc.ca/t1/tbl1/en/tv.action?pid=2010007701
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Table 3
Wholesale trade commodity estimates by North American Product Classification System category
  Sales Cost of goods sold

2017 2018 2017 2018

    millions of dollars

Wholesale services (except commissions)  993,393 1,072,841 846,882 919,078
Farm products  42,025 43,301 37,874 40,189
Petroleum and petroleum products  248,357 293,135 239,585 283,560
Food, beverages and tobacco products  134,022 136,773 112,103 115,422
Personal and household goods 111,628 116,498 84,974 89,157
Motor vehicle and motor vehicle parts and

accessories  129,303 127,753 113,662 111,100
Building materials and supplies  93,792 105,182 73,659 83,086
Machinery, equipment and supplies  167,310 177,407 132,231 139,579
Intermediate products  44,192 48,557 35,106 37,842
Other goods  22,765 24,235 17,688 19,143
Wholsale trade commissions  11,326 17,582 7,710 13,718

Source(s): Table 20-10-0015-01.

Note to readers

Data for 2017 have been revised.

Available tables: 20-10-0015-01 and 20-10-0077-01.

Definitions, data sources and methods: survey number 2445.

For more information, or to enquire about the concepts, methods or data quality of this release, contact us
(toll-free 1-800-263-1136; 514-283-8300; STATCAN.infostats-infostats.STATCAN@canada.ca) or Media
Relations (613-951-4636; STATCAN.mediahotline-ligneinfomedias.STATCAN@canada.ca).

https://www150.statcan.gc.ca/t1/tbl1/en/tv.action?pid=2010001501
https://www150.statcan.gc.ca/t1/tbl1/en/tv.action?pid=2010007701
https://www150.statcan.gc.ca/t1/tbl1/en/tv.action?pid=2010001501
http://www23.statcan.gc.ca/imdb/p2SV.pl?Function=getSurvey&SDDS=2445
mailto:STATCAN.infostats-infostats.STATCAN@canada.ca
mailto:STATCAN.mediahotline-ligneinfomedias.STATCAN@canada.ca

